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 The term REALTOR® is not only a trademark owned by NAR and pro-
tected by federal law, it is also a valuable membership benefit that distin-
guishes members from all others in the real estate business. Watch this 

entertaining video to learn how members can protect the value of the 
mark by using it properly. Remember, a REALTOR® isn't "just another re-

al estate agent." Being a REALTOR® means more. 

REALTOR®  Trademark  
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Active Patience and Remaining Resilient in Real Estate  
 
 

After a few years of remarkable increases in home prices, and buyers frantically working to outbid 
each other, there are signs that the U.S. housing market is starting to cool off. Amid a surge of new 
inventory and higher interest rates, some buyers are finding a slow down, and sellers are once 
again practicing their negotiation skills. But what does that mean for you and your role as a Real-
tor?  
 

Here are a few ideas to keep in practice:  
 

Patience with yourself- If you’re a newer agent and have only experienced the intensity of the last 
couple years, then you must reprogram your skills. Shadow and learn from experienced agents, try 
new marketing techniques, and remember that failing just means you’re trying. If you’re a veteran 
agent, hone in on those skills that you have utilized in the past, and get back to the basics! 
 

Patience with your clients- When working with buyers or sellers, be ready to prepare them for the 
new shift. Future pace them with the correct information, and remember that open communication 
is key! Sellers should be aware that homes will sit longer on the market, and be prepared to show 
your buyers many homes before they choose to write up an offer.  
 

Patience with the market- With all the chatter around us, it is crucial to keep your blinders up and 
focus on what is in front of you. Focus on the clients you’re currently working with, and what needs 
to be done for them. Yes, keeping up with changing interest rates and enhancing your knowledge 
of the market is important, but do not succumb to the negative talk.  
 

Stay Resilient- In this shifting market, resilience and consistency is critical. These two concepts 
are always the way forward.  If you don’t already have one, find a mentor during these times to 
help keep you focused. Team up with other Realtors and share thoughts and ideas of how to ma-
neuver these changes, and most important, do not conform to any negative stereotypes about real 
estate agents…stay honest and sincere in all your interactions with clients and other Realtors 
you’re in business with.  

 

Leila L. Hamka 

Dearborn Area Board of Realtors 

President-Elect 2022 

 

 
 
 
 

Leila Hamka 
Vice President 

Dearborn Area Board of Realtors 
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Check out NAR’s “First-Time Buyer”  
on https://firsttimebuyer.realtor/ or on Hulu! 
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UPCOMING EVENTS 2022 
SAVE THE DATES 

 

NOV. 18 
 

 

WWW.DABOR.COM 

NOV. 9-14 

Turkey Drive Drop-off 

NAR Convention 

DEC. 7 

Gala and Installation of 
Officers 

 

 OCT. 5 

OCT. 21 

Free Con Ed 

SEPT. 21-23 

MR Convention 

6 Hour Con. Ed 
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Come & check out the DABOR Store!  
 

We carry everything  you need from  
solid plastic riders, starburst signs,  

lockboxes, & booties! 
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If you are interested in volunteering for our  
Diversity Committee, please contact us for more 

information.  
 

Other committees: 
Education Committee  
Finance Committee 

Government Affairs Committee 
Affiliate Committee  

 
Find application at:  

https://dabor.com/wp-content/uploads/2022/03/committee-
application-1.pdf 
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Certification Courses 

Sign up here for classes today! 

Designation Courses 

https://dabor.com/member-resources/education/
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Bring REALTOR® Party issues to the attention of state legislatures 

and Congress. 

Broker-owners can use this turnkey program to rally agents to bring REALTOR® Party issues 
to the attention of state legislatures and Congress. Enrolled broker owners/managers are able to 
automatically send company-branded national and state Calls for Action directly to their agents. 
This increases participation rates, while emphasizing the broker-owner’s leadership role as a key 

provider of important information to their agents. 

 

Enroll in the NAR Broker Involvement  

Program today! 

http://realtorparty.realtor/member-consumer/brokers/enrollment-form.html
http://realtorparty.realtor/member-consumer/brokers/enrollment-form.html
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2-10 Home Buyers Warranty  
Mark Light • (248) 892-5884  

 
American Home Shield  

Kristee Golan • (248) 639-9759 
 

Caliber Home Loans  
Sam Reda • (313) 207-3800 

 
Caliber Home Loans  

Ali Shami (313) 207-3800 
 

Choice Home Warranty  
Joe Sabatini • (586) 533-0143 

 
 FIMC dba Capital Mortgage Funding  

Sam Mansour (248) 833-5163 
 

 Dearborn Federal Savings Bank  
William White • (313) 565-3100 

 
DFCU Financial  

Dawn Denmark • (313) 322-8239 
 

Estates Title Agency  
Nabih Saad • (313) 623-6727 

 
InsideOut Inspections Plus  

Lori Pavlika • (419) 467-6691 
 

Koussan Hamood PLC 
 Ali Koussan • (313) 444-8348 

 
Limetree Lending of MI  

Daniel Radionoff • (734) 837-4033 
 

Pillar To Post - Dalfino  
Dave Dalfino • (734) 427-5577 

 
 Prime Lending A Plains Capital Company  

Chuck Hage • (313) 274-6500 
 

Tax Solutions Center, LLC  
Jerome E. Assenmacher • (313) 277-5800 

 
Union Home Mortgage  

Natalia Watkins • (734) 408-1525 
 

Clear Sight Inspection, LLC. 
Bryan Ruddy • (313) 673-0933  

 
Champagne Agency  

Shannon Barnett • (734) 282-8700 

Please Support our Affiliates 

http://www.dabor.com/

