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How long will it last?

This crazy market has been hanging on for quite a bit! Happy sellers, frustrated
buyers, and agents on both sides are pulling out their hair!

There are many predictions of what will happen in the near future. Interest rates are
expected to move up slightly several times over the course of the year. Will that
slow down the market?

I’m certainly not the expert, but | do try to keep a close eye on things. Seems as
though the interest rate announcement has actually increased the buyer activity
(trying to beat the rate increases), further putting a chokehold on inventory.

Then again, is there really an inventory problem? Homes are getting sold quickly and
they are not sitting on the market very long (unless they are priced incorrectly). But
the actual number of homes being sold is actually more than in recent history!

Any way you look at it, it’s a great time to be in real estate! It is a chance for sea-
soned agents to use their knowledge on both sides of the transaction. And if you are
a rookie or newer in the business, it provides an opportunity to learn quickly as
many transactions are happening!

For those of us that have been around, this is just one more trend in the marketplace
that will come and go at some point.

My best advice: stay focused, keep learning, and good luck!



.
REALTOR® Trademark

The term REALTOR® is not only a trademark owned by NAR and pro-
tected by federal law, it is also a valuable membership benefit that distin-
guishes members from all others in the real estate business. Watch this

entertaining video to learn how members can protect the value of the
mark by using it properly. Remember, a REALTOR® isn't "just another re-

al estate agent." Being a REALTOR® means more.
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Home Inspection

the Pillar To Post way.

Whether your clients are buying
or selling, a Pillar To Post Home
Inspection will give them peace of
mind about the home’s condition.
Choose from our exclusive Home
Inspection Packages.

*Report printed on-site
*E&O insured to protect you

e Convenient scheduling

The Peterson Team
734-767-6570

The Dalfino Team
734-427-5577

pillartopost.com/westwayne  pillartopost.com/stevenpeterson

T
| B PILLARTOPOST

HOME INSPECTORS

Each office is independently owned and operated.



http://r20.rs6.net/tn.jsp?f=00103OVrAL32ZrfJcj6SF2U7AL11-Z-tHdSaYrSmDyGWvKr4ZE_uBBiv3c06DvoJrEIgM-RgYqeiyItCpTLP-bgnxboxDTstXhMvMYd2KNh1pcltVov1-G0sJlut3kYoPw5ylR_AELkdRQ8xUzP4YvkceBktdmsvNmcXAowlvIUU5Q=&c=3kfT031Rnt5OPqpdwIbL4e6yT5I_pFtaWWSrAGYls83FFagEQtUFL
http://r20.rs6.net/tn.jsp?f=00103OVrAL32ZrfJcj6SF2U7AL11-Z-tHdSaYrSmDyGWvKr4ZE_uBBiv3c06DvoJrEIgM-RgYqeiyItCpTLP-bgnxboxDTstXhMvMYd2KNh1pcltVov1-G0sJlut3kYoPw5ylR_AELkdRQ8xUzP4YvkceBktdmsvNmcXAowlvIUU5Q=&c=3kfT031Rnt5OPqpdwIbL4e6yT5I_pFtaWWSrAGYls83FFagEQtUFL
http://r20.rs6.net/tn.jsp?f=00103OVrAL32ZrfJcj6SF2U7AL11-Z-tHdSaYrSmDyGWvKr4ZE_uBBiv3c06DvoJrEIgM-RgYqeiyItCpTLP-bgnxboxDTstXhMvMYd2KNh1pcltVov1-G0sJlut3kYoPw5ylR_AELkdRQ8xUzP4YvkceBktdmsvNmcXAowlvIUU5Q=&c=3kfT031Rnt5OPqpdwIbL4e6yT5I_pFtaWWSrAGYls83FFagEQtUFL
http://r20.rs6.net/tn.jsp?f=00103OVrAL32ZrfJcj6SF2U7AL11-Z-tHdSaYrSmDyGWvKr4ZE_uBBiv3c06DvoJrEIgM-RgYqeiyItCpTLP-bgnxboxDTstXhMvMYd2KNh1pcltVov1-G0sJlut3kYoPw5ylR_AELkdRQ8xUzP4YvkceBktdmsvNmcXAowlvIUU5Q=&c=3kfT031Rnt5OPqpdwIbL4e6yT5I_pFtaWWSrAGYls83FFagEQtUFL
http://r20.rs6.net/tn.jsp?f=00103OVrAL32ZrfJcj6SF2U7AL11-Z-tHdSaYrSmDyGWvKr4ZE_uBBiv3c06DvoJrEIgM-RgYqeiyItCpTLP-bgnxboxDTstXhMvMYd2KNh1pcltVov1-G0sJlut3kYoPw5ylR_AELkdRQ8xUzP4YvkceBktdmsvNmcXAowlvIUU5Q=&c=3kfT031Rnt5OPqpdwIbL4e6yT5I_pFtaWWSrAGYls83FFagEQtUFL
http://r20.rs6.net/tn.jsp?f=00103OVrAL32ZrfJcj6SF2U7AL11-Z-tHdSaYrSmDyGWvKr4ZE_uBBiv3c06DvoJrEIgM-RgYqeiyItCpTLP-bgnxboxDTstXhMvMYd2KNh1pcltVov1-G0sJlut3kYoPw5ylR_AELkdRQ8xUzP4YvkceBktdmsvNmcXAowlvIUU5Q=&c=3kfT031Rnt5OPqpdwIbL4e6yT5I_pFtaWWSrAGYls83FFagEQtUFL

]1“| TheNCREA

NATIONAL COMMERCIAL REAL ESTATE ASSOCIATION

WANT T0

LIST : SELL  THE ULTIMATE GUIDE
COMMERCIAL

In today’s hot Commercial Rea] Estate
market, at some point you will cross
paths with investors...

If yvou met an investor today, would you 4
know what to say? Founder/Senior instructor, The NCREA

May
yX [IlI|§ In this monthly, two part
specialized virtual series, 5th, 12th, 19th & 26th
GLASS you'll learn: - :

=, SPEAKING THE
rﬁ) LANGUAGE OF

_— INVESTORS REACH SELLERS WITH
R R MASSIVE
PRODUCTS TYPES PORTFOLIOS
19th & 26th APPRCACH
eaistoations L;l PRESENTING TO COMMERCIAL
cgistration |51 INVESTORS BROKERS
required VIRTUALLY

e ap NS
ROI| + ROE MORE!

ADVANCED

9 | COMMERCIAL
—— PROSPECTING

PLUS - HUGE MONEY MAKING TIPS, TECHNIQUES & STRATEGIES

l]hl T REGISTER TODAY!
LI TheNCREA  NéiN[R SPACE IS LIMITED

www.TheNCREA.com 877.877.1543 education@TheNCREA.com




HOUSING SNAPSHOT

EXISTING-HOME

SALES
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SALES
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Women’s Council of REALTORS®

To sign up, fill out the application below:

DocuSign Envelope ID: 1D041B83-6113-46E0-B408-54F20AE42491
Membership Application

Paying by credit card? Join now at wer.org

I would like my mail sent to: 1 Company 1 Residence

NEW NETWORK - NAME TBD

Local Network you are joining

Name

Company Name

Company Association of REALTORS® in which you hold membership ‘
(All applicants must supply this information)
Address
Type of Membership: You can also interact with us on social media
T J REALTOR®
i 1 REALTOR-ASSOCIATE® 1 Facebook com/werfans
0 REALTOR® Association Staff -
State 2 Affiliate 2 Twitter.com/womenscouncil
7 [ Instagram.com/womenscouncil
ip
REALTOR® Designations you have earned B linkedin.com/comp: nen's-council-of We are a network of successful
Cell # ;
€ [0 Pinterest.com/womenscouncil REALTORS®, advancing
Work # NRDS ID# women as business leaders in
Were you a national Women’s Council member in the past 12 the industry and in the
Email months? o
communities we serve.
Website Dues amount owed:
National Dues: $140.00 Sign up at wer.org for immediate membership
State Dues: $20.00 confirmation. Or fill out the application.
Residence Local Dues: _ $5000
Total Dues: $210.00 ; ) y
For more information email wcr@wecr.org or call
Address toll free 800.245.8512 M-F 8:30-4:30 CST.
Method of Dues Payment
City
Check for $. payable to WCR is enclosed o T
State 3 Yes! | would like to join Women's Council. Please contact me ! i
b ol ol s A Women's Council .
Zp ment and protect your credit card data, we no longer accept Women's Council
credit card information on paper forms.) RMLT RS

Please send completed application and check to:

Women's Council of REALTORS®, 430 N. Michigan Ave., Chicago, IL 60611 Women's Council of REALTORS®

430 N. Michigan Ave., Chicago, IL 60611

If we are contacting you for payment, you may fax this completed application to 312.329.3290 or email to wer@wer.org.

DocuSign Envelope ID: 1D041B83-6113-46E0-B408-54F20AE42491

Local Networks

When you become a Women's Council member, you
also become a member of your local network, which regularly
offers business-building opportunities like roundtable discussions,
speakers, panels of industry experts, new marketing concepts and
other timely and topical events, Those events complement our
national network by providing face-to-face interaction with other
professionals right in the community where you live and work. Find
a local network in your area at wcr.org,

Local Support, National Strength

When you join Women'’s Council of REALTORS®,
you tap into a whole world of concrete, powerful programs
that yield tangible results for you and your business. It's all
possible thanks to our unique structure, the foundation of
which is our nationwide network of local and state networks.
That foundation allows us to bring our members the best of
both worlds: the strength and continuity of a national profile,
with the responsiveness and accessibility of networks close to
home. The result? The Council brings you more education, more
networking opportunities and more ways to build your business
than any other REALTOR® organization.

National Meetings and State Events

Our state networks hold events designed to expand your
career opportunities, develop your skills and talents and broaden
your knowledge and know-how. To build on those opportunities, we
also offer a host of business-building national meetings and special
events. Our Midyear Meeting and National Conference provide the
opportunity for members to come together and conduct business,
boost their professional knowledge and make contacts from all over
the nation,

The Performance Management Network

The Performance Management Network (PMN) is
the flagship REALTOR® business leadership designation.
Its design gives you practical and implementable tools for
your business, Diving into hot topics such as leadership,
negotiating, networking and business planning, the PMN's
suite of professional performance training courses are
focused on keeping your business out front and on top of
an ever-changing market

To find out more about how our designation further builds
your business and gives you access to an elite referral
network visit wcr.org/education or contact our Education

The Power of Relationships Department at 800.245.8512.

Success in business today is achieved through positive,
productive relationships. The Council provides an environment
of collaboration in which members can form, build and
maximize relationships for business and personal success. When
members share their time, talent and experience, the industry is

J=)eat nela=san|

Leadership.
Education.
Opportunity.

eConnect

Staying on top means staying in touch. So
the Council brings you a range of valuable sources of
information. Our eConnect newsletter is packed with timely,

0:

advanced $13€:,4:'7O A practical articles on topics like productivity, technology
AVERAGE trends, leadership and professional growth. It also features
Leadership INCOME N E Two R K the latest Council news and announcements. eConnect is

of WOMEN'S emailed to members monthly and available online.

COUNCIL MEMBERS

LIKE NO
OTHER.

Every business, industry and community must have
leaders who can see change that i needed, organize resources,
and engage the hearts and minds of those around them.
Through the Women'’s Council of REALTORS®, members develop
and apply newfound leadership skills and qualities across all

250

areas of their personal and professional lives NETWORKS 6 2
Do
O,
Referral Center 1 .500 ﬁ)
The Find a Member database is publicly searchable. As a PROGRAMS
ANNUALLY

member you have access to the Referral Center, which provides
expanded searchable information on members areas of special of WOMEN'S —
expertise, industry and community involvement and leadership COUNGCILIMEMBERS LARGEST

of WOMEN'S
COUNCIL
MEMBERS

o954

SATISFACTION

experience. The Center is your link to 11,000 members, who
are among the top-producing, most experienced professionals
in real estate. You have the ability to update your contact
information, photo, cities served and areas of expertise so your
Expertise Profile is always current.

DO REFERRALS
THROUGH THE

NETWORK
ANNUALLY

NETWORKS
INFRASTRUCTURE

IN THE
REALTOR® FAMILY

ARE BUSINESS
LEADERS IN
COMMUNITY OR
ASSOCIATION

RATE

AMONG
MEMBERS




DABOR Focus

Home Inspection
Services

Rely on our certified inspection team for your home inspection needs!

“

CIear Sigh'l' « HOME INSPECTIONS

INSPECTION e RADON TESTING
« THERMAL IMAGING

Give us a call today!

INTERNACHI® CERTIFIED

313-673-0933

www.ClearSightinspection.com

Check out NAR’s “First-Time Buyer”
on https://firsttimebuyer.realtor/ or on Hulu!

)'\FmST- TIM
Y R
m

FIRSTTIMEBUYER.REALTOR
First-Time Buyer by National Association of REALTORS®

The hunt is about so much more than the house. Home buying hiccups lead to..

NAL ASSS

7



Competition in Real Estate

Visit: https://www.nar.realtor/competition-in-real-estate#see-the-full-infographic-d

ECONOMICS OF
BUYING A HOME

REAL ESTATE BROKER COMMISSION
STRUCTURE BENEFITS BUYERS AND
SELLERS ALIKE

If buyers had to pay real estate broker commmissions directly, it would add
thousands of dollars o an already costly transaction.

®) O 9O  The typical American household has an average of

Wﬂ $8,863 in the bank*.

That's barely more than 50% of the median down payment
on a starter home, which is $‘|6,100 or 7% for oN0o g

first-time homebuyers**.

{i Since most lenders don't allow real estate broker commissions
EL{ ©O) WJ to be financed, every 1% of broker commissions that first-time
é-‘ “=—=_.  buyers pay out of pocket would put their home $2,300

further out of reach.

*Bankrate inflation-adjusted data from the Federal Reserve 2016 Survey of Consumer Finances

**In 2020, median downpayment was 12% for all buyers, 7% for first-time buyers, (NAR 2020 Profile Home Buyers and
Sellers report). Actual dollar amounts based on national median starter home price in Q1 of 2020 according to NAR Q1

First-Time Homebuyer Affordability Index

NATIONAL
ASSOCIATION OF
REALTORS®

REALTORS® are members of the National Association of REALTORS®

8



UPCOMING EVENTS 2022

SAVE THE DATES

MAY 1-6

NAR Legislative Conference

MAY 2

Realcomp Expo

MAY 20

Free Con-Ed

MAY 30

Memorial Day Oftfice Closed

JUNE 7

Affiliate Expo

JUNE 15

Picnic

JUNE 16

R ealcomp Expo

June 26

6 Hour Con Ed

I WWW.DABOR.COM I
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A R A
BOARD of REALTORS

Now Available!!
New Member Benefit Brought To You By DABOR
Association Medical Plan

. Starting at $259/Month
. No Deductibles or Coinsurance!
. S20 Office Copay $10/20 Prescription Copay!

. Prescription Discount Card!

Through: :
Community Care QS )

Associates, Inc.
We Care About Your Health

CHCvCE

of Michigan

D S

)4

: INC/
i dep\ Nk ,
Visit https://dabor.com/health-plan/ or Call 313-278-2220

10



https://dabor.com/health-plan/

i,
DEARBORN

BOARD of REALTORS

Come & check out the DABOR Store!

We carry everything you need from
solid plastic riders, starburst signs,
lockboxes, & booties!

[LEASE OPTION

You’II ¥ This Place'!

1) [LEAS

| LARGE LOT |

[ACREAGE ||

HUGE

“FREE PIZZA WITH

1| [PURCHASE OF HOUSE |

=
_—
,—

MUST SEE INSIDE |

[FINISHED BASEMENT]|

W
(OPEN SUNDAY |

(HARDIWOOD FLOORS

@
X %’gh, Rt e R

(SoLD

\ BUT WE HAVE OTHERS )|

(FOR SALEG;;-:

POOL

(SoOLD

B

== |

) [opeN SATURDAY ) ]

OPEN HOUSE
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DABOR is

committed to
promoting Diversity
by creating an
environment of
Acceptance and

Belonging to foster E
) OPPORTUNITY
Equal Opportunity
and Respect for B -
EVERYONE

If you are interested in volunteering for our
Diversity Committee, please contact us for more
information.

Other committees:
Education Committee
Finance Committee
Government Affairs Committee
Affiliate Committee

Find application at:
https://dabor.com/wp-content/uploads/2022/03/committee-
application-1.pdf

12



NATIONAL S\ CENTER FOR
m ASSOCIATION of s REALTOR®

REALTORS”®

REALTOR " DEVELOPMENT

-

Designation Courses

ABR  cpsh  CREB

CERTIFIED REAL ESTATE
ODROKERAGE MAMAGER

.EE —y
@ Co= SRS

SELLER REPRESENTATIVE SPECIALIST

SRES”

Certification Courses

A
B CREIS  ePRO

TEAM SPECIALIST

AT HOME WITH

DIVERSITY"

pon  RENE

Real Estate
NEGOTIATION EXPERT

RSPS SFR

SHORT SALES &
Resort & Second-Home FORECLOSURE
Property Specialist RESOURCE

13


https://dabor.com/member-resources/education/

Enroll in the NAR Broker Involvement

Program today!

BROKER
INVOLVEMENT
PROGRAM

www.realtorparty.com/brokers

4

Join NAR’s
Broker Involvement Program

Bring REALTOR® Party issues to the attention of state legislatures
and Congress.

Broker-owners can use this turnkey program to rally agents to bring REALTOR® Party issues

to the attention of state legislatures and Congress. Enrolled broker owners/managers are able to

automatically send company-branded national and state Calls for Action directly to their agents.

This increases participation rates, while emphasizing the broker-owner’s leadership role as a key
provider of important information to their agents.

14



http://realtorparty.realtor/member-consumer/brokers/enrollment-form.html
http://realtorparty.realtor/member-consumer/brokers/enrollment-form.html

e
DEARBORN
A R A
BOARD of REALTORS

Please Support our Affiliates

2-10 Home Buyers Warranty
Mark Light » (248) 892-5884

American Home Shield
Kristee Golan ¢ (248) 639-9759

Caliber Home Loans
Sam Reda ¢ (313) 207-3800

Caliber Home Loans
Ali Shami (313) 207-3800

Choice Home Warranty
Joe Sabatini « (586) 533-0143

FIMC dba Capital Mortgage Funding
Sam Mansour (248) 833-5163

Dearborn Federal Savings Bank
William White « (313) 565-3100

DFCU Financial
Dawn Denmark « (313) 322-8239

Estates Title Agency
Nabih Saad * (313) 623-6727

InsideOut Inspections Plus
Lori Pavlika « (419) 467-6691

Koussan Hamood PLC
Ali Koussan ¢ (313) 444-8348

Limetree Lending of Ml
Daniel Radionoff « (734) 837-4033

Pillar To Post - Dalfino
Dave Dalfino  (734) 427-5577

Prime Lending A Plains Capital Company
Chuck Hage * (313) 274-6500

Tax Solutions Center, LLC
Jerome E. Assenmacher « (313) 277-5800

Union Home Mortgage
Natalia Watkins « (734) 408-1525

15



http://www.dabor.com/

